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Ordering Deadlines  

26: Last day of month 
30: Last day for online orders 

Star Consultant Note! 
 

Quarter 2 Star Consultant  
quarterly contest ENDS 

December 15, 2014 

Have you ordered the 

New Product yet?  

 Pomegranate Satin 

Hands Set 

 Winter Wishes Eau 

de Toilette Wand,  

 Mary Kay Little Gifts 

Lip Balm Set 

 Shimmeriffic Shower 

Gel and Body 

Lotion 

Let’s start off this season with a blast and pay cash for everything you 
want! Here is a great money making plan for the holidays! Have at it and 
make this your most successful selling season! 
 

 Have 10 Silent Hostesses each sell $200 in orders. That is $2000 in sales!! 

 Contact 10 husbands for their wives’ WISH LIST at $150 in sales each or 20 Husbands 
for their wives WISH LIST at $75 each...That is $1500 in sales! 

 7 Holiday Coffees or Mary Kay Jingle & Mingle at $200 in sales each. These take no time 
and are quite profitable. $1400 in sales! 

 Hold 1-3 classes a week for a month with $200 in sales per class. $2400 in sales! 

 Hold 1 Holiday Open House with $500 in sales (10 guests at $50 each) or 2 Open                
Houses (5 guests at $50 each) with $250 in sales. That is $500 in sales! 

 Contact businesses. Office managers, Doctors, Realtors, anyone who you give your                  
business to. This could be as much in sales as you are willing to take advantage of.                              
Example: 9 businesses that purchase five $40 gifts is $1800! 

Queen of Sales: 
Christine V. Watkins 

Queen of  Sharing: 
You could be here! 

 





 

Second Quarter Ends—December 15, 2014 

Here is a break down of the qualifications in order to achieve Star Consultant Status in one quarter. 

SAPPHIRE STAR 
$1800 WHOLESALE 

RUBY STAR 
$2400 WHOLESALE 

DIAMOND STAR 
$3000 WHOLESALE 

EMERALD STAR 
$3600 WHOLESALE 

PEARL STAR 
$4800 WHOLESALE 

It’s Friday,  

November 28, 2015  Here is a great way to market your Black Friday sales to your customers!  
With what: 
 Create a flyer to send to all of your customers and potential buyers. The flyer can be  

posted on facebook, given out at classes and in person, or posted on a website. 
 Have a mailer that ARRIVES to your customers 3 days before Black Friday announcing 

your sale and a special gift for those who buy by _______________. 
 Change your voicemail to advertise when your BLACK FRIDAY sales will be. 
 
Share specials: 
 Don’t just say, “I have lipsticks available, skin care products, etc.” Target your big sellers 

and promote those on the flyer. Example of specials: Black Friday sale with Deluxe 
Wrinkle Kits, BEAUTIFUL! Red Lipsticks, Trio Sparkle Eye Palettes, Concealing  
Foundations, Botanical Skin Care and MORE! 

 
Sample of Offers: 
 Have deadlines on specials, the BIGGEST sales EARLIEST, smaller sales LATER. 
 Everyone gets a FREE gift. 
 Have a drawing for a FREE gift basket. 

Total Sapphire Ruby Diamond Emerald Pearl 

CHRISTINE WATKINS $795.00 $1,005.00 $1,605.00 $2,205.00 $2,805.00     $4,005.00 
ANNE BROOKS $729.00 $1,071.00 $1,671.00 $2,271.00 $2,871.00     $4,071.00 
ROBIN WEBSTER $650.00 $1,150.00 $1,750.00 $2,350.00 $2,950.00     $4,150.00 
MARY BROWN $600.00 $1,200.00 $1,800.00 $2,400.00 $3,000.00     $4,200.00 
WESLICA JOHNSON $493.00 $1,307.00 $1,907.00 $2,507.00 $3,107.00     $4,307.00 
JOHNNIE STEPHENS $470.50 $1,329.50 $1,929.50 $2,529.50 $3,129.50     $4,329.50 





 

* You are currently inactive. It only takes a 
$225 wholesale order to get back on track!                      

#T Status 

  Star Team Builders 
 

  Recruiter :Beverly D. Adams 
     Mary Brown 

     Weslica L. Johnson 
     Bridget S. Mangle 
   * Jasmine M. Brock 
   * Felicia L. Langley 

   * Shavada Lee 
   * Shameka S. Williams 

   # Tisa Johnson 
   # Catreecha McCray 
   # Shay Rosemond 

   # Yolanda L. Williams 
 
 

  Senior Consultants 
 

  Recruiter :Tabatha V. Bluford 
     Veronica Black 

     Bonita C. Wheeler 
   # Roberta Mazyck 

   # TyKeshia McElveen 
   # Jamie-Rae F. Parks 

   # Francia Paulino 
   # Christine E. Pitts 

 
  Recruiter :Felicia L. Langley 

     Joyce A. Starks 
   * Holly Tucker 

   # Quintoria M Brockman 
   # Tracee N. Gallimore 
   # Telicia W. Reeves 

 
  Recruiter :Shelley S. Seegars 

     Kimberly R. McClain 
 

  Recruiter :Christine V. Watkins 
     Lonita M. Humphrey 
     Courtney S. Meredith 

   * Deb A. Copeland 
   * Shalunda M. Smith 

   # Baheerah S. Rogers 
 

  Recruiter :Robin N. Webster 
     Shermeine Hammie 
     Shelley S. Seegars 
   # Shanton D. Smith 

           Zakiyyah W. Nelson CHARLOTTE, NC S. Byrd 

From Sharing Dreams... Starting Something 

Beautiful…. 

USE technology to 
your advantage! 
Many consultants 
have a Facebook 
fan page. Do you 
have one? If not, 
sign up for a fan 

page to share your specials and beauty 
tips with your customers! 
 
Start uploading your holiday gifts to  
create an online boutique for your  
customers!  
 
Go ahead and assemble ALL gift  
baskets that you plan to sell or have at 
your open house during Christmas/
holidays. Take pictures and post on 
your Facebook. Customers can then 
see all of your gifts and let you know 
what they would like!  

You can update your  
customers on which 
products have sold  
and remind them on 
the gift baskets that 
are still available! 





Make sure that you are using Mary Kay head to toe! 
If you aren’t using Mary Kay products, how can you tell 
your customers about the  
benefits or how much you love the products? 
 
Plus, when you wear the products from head to toe, 
you can SELL it while you are out and about. Here’s 
a great idea: 
 
Someone around you says, “I love that lipstick!” You 
say, “Thanks!! It’s from Mary Kay. Would you like a 
catalogue and sample?” 
 
What about the lady at the cash register that says that 
she loves your eye makeup? Say, “Thank you!!! It’s 
Mary Kay. I am a consultant. If you want to give me 
your name and number, I can send you some sam-
ples.” 
 

Order product and shop from your store. It’s 
50% off and the products are great. Why would 
you go somewhere else? 
 

Conference Dates 

 Ruby, Sapphire and Emerald

 Jan. 18‑21, 2015 

 Pearl, Diamond and Canada

 Jan. 21‑24, 2015 

Join us in Music City, Nashville, 

TN! The beautiful, happening 

city full of Southern Charm. 

Tennessee is home to beautiful 

mountains and great people! 
 

You do not want to miss  

Leadership this year! 

 

 

 

 

 

 

7/1/2014 - 6/30/2015 

7/1/2014 - 6/30/2015 

  1 Christine V. Watkins $4,681.00 $215.00 $4,896.00 
  2 Anne M. Brooks $3,179.50 $100.00 $3,279.50 
  3 Weslica L. Johnson $3,138.00 $20.00 $3,158.00 
  4 Robin N. Webster $2,936.00 $60.00 $2,996.00 
  5 Tabatha V. Bluford $1,896.50 $195.00 $2,091.50 
  6 Tracie F. Jones $1,756.00 $195.00 $1,951.00 
  7 Lonita M. Humphrey $1,854.00 $0.00 $1,854.00 
  8 Johnnie M. Stephens $1,488.00 $195.00 $1,683.00 
  9 Mary Brown $1,347.00 $0.00 $1,347.00 
  10 Beverly D. Adams $1,013.00 $0.00 $1,013.00 

  1 Beverly D. Adams 2 $128.76 

            Name                                     Amount 
 Christine V. Watkins $795.00 
 Mary Brown $600.00 
 Weslica L. Johnson $493.00 
 Anne M. Brooks $422.50 
 Tracie F. Jones $282.00 
 Shermeine Hammie $267.50 
 Johnnie M. Stephens $240.50 
 Trudy A. Williams $231.50 
 Courtney S. Meredith $230.00 
 Beverly D. Adams $225.00 
 Robin N. Webster $136.00 
 Lonita M. Humphrey $107.00 
 Tabatha V. Bluford $102.50 
 Latisha Murray $68.00 
 Bonita C. Wheeler $61.50 
 Martha J. Rucker $44.00 
 Shelley S. Seegars $42.50 

  





 
4% Recruiter Commission Level 
 Beverly D. Adams $52.80 
 Christine V. Watkins $13.48 
 Robin N. Webster $12.40 
 Tabatha V. Bluford $2.46 

Please take a moment this month to honor Mary Kay Ash 
and the legacy that she stood for. She passed away on 
Thanksgiving Day, November 22, 2001 in Dallas, TX. Mary 
Kay has changed so many women's lives and has given 
them the possibility to dream big and accomplish everything 
that they want to with a lot of faith and a lot of work. Honor 
Mary Kay Ash by saying, "Yes, I can!" to a challenge that 
you face today.  
 
 
“Everybody has an invisible sign around her neck that says 
‘MAKE ME FEEL IMPORTANT’” - Mary Kay Ash 
 
“She did that whether it was with people waiting in line for 
her autograph or in a tense corporate meeting.  She did that 

with the cook staff in the back of hotels or with the waitress at her table.” -Pamela Shaw 
 

December 2014 

Business Briefing 

 
15: Deadline to be a Quarter 2 Star 
16: Quarter 3 Star Consultant contest begins 
20: Online prize selection available for  
Quarter 2 Star Consultant contest 
25: Christmas Day, all company branches 
closed, postal holiday 
26: MK Company holiday, all company 
branches closed 
30: Last day of month for phone orders 
31: Last day of month, New Year's Eve 
 

On-Going  

December 
 

*Quarter 2 Star Program  
(through December 15, 2014) 

*Class of 2015 
(through July 1, 2015) 

 
 
 
 
 
 

 
 
 
 
 

Birthdays                                         Day 
Jamie-Rae F. Parks 3 
Latisha Murray 5 
Shalunda M. Smith 11 
Mary Brown 15 
Chaka Watson 21 
Veronica Black 30 
Anne M. Brooks 30 

Anniversaries                                Years 
Michelle Glover 1 



 

Every All-Star (consultant/director who is a Star Consultant all four quarters) will earn 
a 5th prize if YOU achieve Star Consultant status all four quarters from June 16, 
2014, through June 15, 2015. All-Stars must also attend Seminar 2015 to win! 
 
Prizes range in value from $25 to $400. You don't want to miss your chance to 
win one of these fabulous prizes! 

Awards for reaching team wholesale production! 
Star Team Builder, 3-4 Active Recruits 

 $1,200+ Monthly Cumulative Team Production 

 Receive Necklace 1 
Team Leader, 5-7 Active Recruits 

 $1,800+ Monthly Cumulative Team Production 

 Receive Necklace 2 
Future Director, 8+ Active Recruits 

 $2,400+ Monthly Cumulative Team Production 

 Receive Necklace 3  

 

Created by Court of Achievers 

www.coacollection.com    


