
July 2015 Newsletter, June Results 

July Ordering Deadlines 

30: Last day for phone orders 
31: Last day of month 

Happy New Year! 

The beginning of the 
NEW 2015-2016 Year is 
here! This is the time for 
you to set big goals! 

 

Set your New Year up for success by planning your steps this year! If you have 
goals, but do not set a plan into place, you will probably not meet your goal to its 
fullest potential because you do not have a path to run on. When you do not have 
a path to run on, it is like you are shooting an arrow up in the sky, hoping it will 
hit the target. When you have a plan in place, you know where your target is             
located, you know how to shoot the arrow so it hits the target and you know what 
to do; if you don’t reach the target the first time. Any successful entrepreneur 
knows that it takes focused planning to make things happen!  
 
So take some time this week to really think about your goals and where you want 
to be in your business. Aim as high as you want. Then discuss your goals with 
your director so she can help you put an effective plan in place.  
 
You can make it happen and achieve whatever you set out to do!  

Queen of Sales: 
Christine V. Watkins 

Queen of  Sharing: 
Bonita C. Wheeler 

Cheryl E. Isibor 



The following 5 closing ques ons have been taught from the very                          
beginning and Cheryl Warfield is here to share! 
 
1. If you were to do this what do you think you would enjoy the most? 

2. What assets do you have that would make you an asset to the company? 

3. It takes $100 to become a consultant. If I can show you how to take $100 and    

     turn it into $1000 in 30 days could you find the $100? 

4. It takes about 2 hours to hold a beauty show from start to finish. How many 2  

    hour me slots do you think you could fit into an average week? (From that  

    ques on ‐ show her the average sales of a class, what her profit for the     

    month and year is) Would that be worth finding an extra (2,4,6, whatever)  

    hours a week? 

5. Is there any reason you wouldn’t want to give this a try? I think you’d be great! 

 



 
 
 
 
 
 
 
 

First Quarter Ends—September 15, 2015 

Total  Sapphire     Ruby     Diamond   Emerald     Pearl 

BONITA WHEELER $1,806.50 STAR $593.50 $1,193.50 $1,793.50     $2,993.50 
CHRISTINE WATKINS $1,575.00 $225.00 $825.00 $1,425.00 $2,025.00     $3,225.00 
 





 

  Star Team Builders 
 

  Recruiter :Christine V. Watkins 
     Courtney S. Meredith 
     Baheerah S. Rogers 
     Rosalyn D. Sullivan 

   * Lisa R. Adams 
   * Kalani C. Fields 

   * Lonita M. Humphrey 
   * Yam Vann 

   # Deb A. Copeland 
   # Shalunda M. Smith 

 
 

  Senior Consultants 
 

  Recruiter :Beverly D. Adams 
     Weslica L. Johnson 
     Felicia L. Langley 
   * Angela Anderson 
   * Jasmine M. Brock 

   * Mary Brown 
   * Deanna Brownlee 
   * Bridget S. Mangle 
   * Shay Rosemond 

   * Shameka S. Williams 
   # Shavada Lee 

 
  Recruiter :Tabatha V. Bluford 

     Joyce Crosby 
     Bonita C. Wheeler 
   * Tonya D. Bracey 
   # Veronica Black 
   # Bertha Suber 

 
  Recruiter :Johnnie M. Stephens 

     Ebony Black 
 

  Recruiter :Robin N. Webster 
     Cheryl E. Isibor 

     Shelley S. Seegars 
   * Shermeine Hammie 
   * Andrea L. Mccray 
   # Ameritia S. Cavil 

 
  Recruiter :Bonita C. Wheeler 

     Alicia C. Hawes 
   * Sharita Parks 

* You are currently inactive. It only takes a 
$225 wholesale order to get back on track!                      

#T Status 
From Sharing Dreams... Starting Something 

Beautiful…. 

           Shaleah Blount CHARLOTTE, NC C. Isibor 
 Sharita Parks SPARTANBURG, SC B. Wheeler 

 

Grab a poster and start posting and clipping our your dreams! 
Visualize living in and with those dreams! You can have ALL 
YOU WANT! Just visualize and feel it! 



 

 



THE most amazing product. I can not say enough about the 
Sun Replenishing Gel!! From burn to total tan in less than 
24 Hours these are my own personal pics/testimonial. Photo 
1 was taken at 10pm last night, photo 2 at 8am this morning 
and photo 3 at 3pm this afternoon. Get your customers 
hooked! No retouching and no gimmick. Thank you Lauren 
Weis Peterson Mary Kay Independent Sales Director 

 
 
 
 

 
 

 
 

7/1/2015 - 6/30/2016 

7/1/2015 - 6/30/2016 

  1 Christine V. Watkins $20,099.00 $215.00 $20,314.00 
  2 Anne M. Brooks $11,149.50 $160.00 $11,309.50 
  3 Robin N. Webster $9,755.00 $200.00 $9,955.00 
  4 Tabatha V. Bluford $8,566.50 $195.00 $8,761.50 
  5 Bonita C. Wheeler $6,675.50 $20.00 $6,695.50 
  6 Weslica L. Johnson $6,657.50 $20.00 $6,677.50 
  7 Johnnie M. Stephens $5,804.00 $195.00 $5,999.00 
  8 Beverly D. Adams $5,903.50 $0.00 $5,903.50 
  9 Cheryl E. Isibor $4,967.00 $0.00 $4,967.00 
  10 Tracie F. Jones $4,576.00 $235.00 $4,811.00 

  1 Beverly D. Adams 2 $287.64 
  2 Robin N. Webster 1 $95.80 
  3 Bonita C. Wheeler 1 $84.35 
  4 Christine V. Watkins 2 $81.57 

 Christine V. Watkins $2,577.00 
 Cheryl E. Isibor $1,921.50 
 Bonita C. Wheeler $1,831.50 
 Alicia C. Hawes $1,175.00 
 Johnnie M. Stephens $450.00 
 Robin N. Webster $419.50 
 Anne M. Brooks $342.50 
 Trudy A. Williams $300.50 
 Courtney S. Meredith $229.50 
 Tabatha V. Bluford $226.50 
 Shelley S. Seegars $75.50 
 Gloria A. Ross $40.00 
 Tracie F. Jones $25.00 
 Martha J. Rucker $22.00 

  



Mo va on To Move Up ‐ Your Why! Write it down ‐ be clear about your goals and why you want them‐ your 
why will keep you going when your ini al enthusiasm wears off. Think of your WHY when you face                              
challenges. 
 
Open Mind ‐ Don’t Prejudge People, Think New Thoughts about your Career and about yourself. If anyone 
has done it before ‐ then you can as well! Look for new opportuni es ‐ to meet people ‐ to get out in front of 
a crowd. Volunteer to speak at Social & Civic Club Mee ngs. 
 
Visualize Your Success ‐ Do Goal Posters with YOUR picture on it and your goal wri en and in photos. Put in 5 
places ‐ bathroom mirror, bo om of computer screen, fridge & car dash. Look at them at least 10 mes a day 
‐ say your goal out loud as if it is already done. “I am a Director and I look great and feel even be er! My        
family and my friends are proud of me and I am proud of myself!” 
 
Involve Your Family ‐ Get them excited about your goal ‐ what’s in it for them. Have younger children help 
you in office ‐ set up goals and reward family when you reach them! Be accountable to them each day ‐ and 
each week. Chart your progress where everyone can see it! Put yourself out there! 
 
Never Give Up ‐ Change the Date ‐ but NEVER the goal! If you can conceive it, and believe it ‐ you can achieve 
it! Don’t let self‐doubt creep in! 
 
Get on the Books ‐ Booking 3 and hoping they will all hold is not enough. You must have massive ac on ‐ 
book 10 and keep 10 on the books at all mes. Holding classes will keep your sales up so you can stay a STAR 
and give you NEW people to share your career with. Plus you will have people to invite to your unit mee ngs 
and events. 
 
Organize with Spiral Notebook ‐ Track your success daily ‐ keep notes of your phone calls ‐ your new contacts 
‐ every promise you make and your list of things to do. 
 
No Means Next ‐ Get 10 No’s from TEN 10’s! Look for the quality people to share your opportunity ‐ don’t 
worry about the results ‐ just keep asking! Don’t let the fear of rejec on stop you! 
 
Understand the Rules ‐ Know what it takes to move up ‐ be clear on what you have to do ‐ don’t rely on your 
Director or anyone else to tell you what you need to finish your month. Get online ‐ figure it out and track 
your progress daily! 
 
Prepare Yourself for Leadership ‐ Read good posi ve books ‐ listen to MK Media ‐ pick Mentors that are 
where you want to be to learn from. Stay away from Dream Crushers! 
 
Dress for the next level ‐ dress like a Director ‐ think like a Director and you will become one! 



 
*Quarter 1 Star Program  

(through September          
15, 2015) 

 
* Class of 2016 

(until July 1, 2016) 
 
 
 
 

It is so important that you attend your weekly meetings, every 
week without fail. There is a meeting in  everyone’s area. And if 
not, check with me and I will find you one! Attending your weekly 
meeting is so important because it pumps you up for the week 
that you have ahead. You also receive GREAT EDUCATION and 
recognition that you so much deserve! 
 
Not only that, you are awarded for your accomplishments and 
you can see others being awarded too. So make it a date to               
always attend your meetings! 

           Birthdays                          Day 
Shermeine Hammie 8 
Trudy A. Williams 16 
Sharon Byrd 29 
Clemie J. Anderson 31 
Deborah Eatmon 31 

           Anniversaries                 Years 
Martha J. Rucker 6 
Shameka S. Williams 1 
Shermeine Hammie 1 

4% Recruiter Commission Level 
 Robin N. Webster $79.88 
 Tabatha V. Bluford $73.26 
 Bonita C. Wheeler $47.00 
 Christine V. Watkins $9.18 



Get ready for Red today! You are going to be a RED JACKET! YOU 
are going to get to wear the BEAUTIFUL RED JACKET, you are going 

to be one of our top consultants; the time is now! 
 

Get into red by conducting team building appointments this month. 
Make a goal of 30 and offer those that listen a free lip gloss for              

signing within 24 hrs and everyone that listens goes in a drawing for 
a ___________ (whatever you want to give away). 1 in 5 generally 

will say YES, so go ahead and get started! 


